SARDAR PATEL UNIVERSITY
Programme: BCOM
Semester: VI
Syllabus with effect from: DECEMBER 2013

Course Code: UBO6CCOMO5

CourseTitle Business Law — Il

Total Credits: 3

Unit

Description in detail

Weightage (%)

1

L aw of Sale of Goods

Nature of Contract of Sale
Conditions and warranties
Transfer of property in Goods
Performance of Contract of sale
Unpaid Seller

25%

Law of Negotiable I nstruments

Definition and Characteristics of Negotiable ingtent

Features and difference : Promissory note, BiEx¢hange and Cheque
Holder and Holder in due course

25%

Law of Negotiable instruments

Crossing of Cheques

Types of Crossing

Negotiation and Presentment of instruments

25%

Law of Consumer Protection

Salient features and Objects

Definitions : Customer, Complainant, Complaint, fRetive Trade practices,
Unfair trade practices.

Grievance redressal machinery.

25%

Basic Text & Reference Books:

> Sale of Goods Act, 1930.
» Negotiable Instruments Act, 1881.
» Consumer Protection Act, 1086.
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